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Abstract of Thesis

This thesis intends to discuss as its main subject each political
party’s negotiation strategy used in the process of revising the
Constitution. The research focuses on the fourth, fifth and sixth
amendments to the Constitution discussed in the third session of the
National Assembly. The perspective on analyzing each political
party’s negotiation strategy helps in the study of the strategies which
each political party uses for revising the Constitution. To better
understand each political party’s strategy, this thesis uses two factors
of the negotiator’s self benefit and the opposition’s bené€fit to study
the political parties’ strategies of competition, collaboration,
concession, circumvention and compromise. In addition to reviewing
the process of revising the Constitution, the thesis also intends to
analyze the factors which affect the political parties’ negotiation
strategies, different aspects of the political parties’ negotiation, and
the impact of political negotiation on the development of the
Constitution.

The first chapter of this thesis is the introduction which specifies
the research motivation, purpose, scope, limitation and theory.
Following that, the introduction will do a literature review and
discuss the outline and procedure of the thesis. In the second chapter,
negotiation theory will be examined. The third, forth and fifth
chapters will explore the background, processes and strategies of
political parties used in the process of revising the Constitution.
Finally, the sixth chapter will draw conclusions, bringing up ideas
and suggestions.



By studying the negotiation between political parties in the three
amendments to the Constitution, the thesis finds the following
phenomena. First, in order to achieve an amendment to the
Constitution, political parties have to cooperate with each other due
to their individual limitation of political power. After the three
amendments to the Constitution, negotiation becomes an important
communication channel among political parties. Secondly, for
amending the Constitution, the ruling party and the opposition party
must maintain a long-term relationship and consider each other’s
position and benefit. The three amendments to the Constitution are
multi-issue negotiations which enable a benefit to each involved
political party. The strategy which political parties use is called an
integrated strategy. Although the ruling party and the opposition
party use the same collaborative strategy, they still use the
competition strategy to maximize their own benefits. Thirdly,
delegates violate the agreement which political parties reach in the
political negotiation, in order to protect the political parties benefits
and their private profit. Finally, the public opinion is an important
way to supervise political partiesto avoid private profitization in the
process of political negotiation.



